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AnnTaylol; for example,moved 
out of its large, prominent spot on 
the first floor at Fashion Valley 
mall to a much smaller storefront 
upstairs near Nordstrom. The na- 
tionwide women's apparel chain 
has struggled mightily during 
the recession, leading it to shut- 
ter locations and downscale oth- 
ers. Its annual revenue fell from 
$2.4 billion in 2007 to $1.8 biion 
in 2009. 

Mike Clark, a retail broker at 
CassidyTurley BREComrnercial, 
said it isn't just national retailers 
that are looking for less space, 1e 
cal businesses are, too. He said 
former Blockbuster video stores, 
which were about 2,500 square 
feet, are being split in thirds 
- attracting businesses such as 
quick-serve restaurants, nail sa- 
lons and small retail shops. 

The higher vacancy rates have 
also dropped rents, Clark said. 
He estimated that retail rents are 
down about 25 percent for desir- 
able locations and as much as 50 
percent for off-the-beaten-path 
properties. 

Even though San Diego is 
struggling with excess inven- 
tory and lower rents, it is still 
better off than many other mar- 
kets. In Phoenix and Las Vegas, 
developers overbuilt because of 
the sprawling topography. San 
Diego County, which is confined 
by Mexico, Camp Pendleton and 
the ocean, has always had a tight 
market for retail real estate. 

Don Moser, partner at Retail 
Insite, a commercial real estate 
firm specializing in retail, said 
the big-box stores vacated by the 
bankruptcies of Linen 'n Things, 
Circuit City and Mervyn's are 
beginning to fill. Some are being 
taken over by Best Buy, Kohl's or 
TJ Maxx while others have been 
divided to accommodate multiple 
tenants. 

In February, chain-store sales 
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rose 3.7 percent- the best show- 
ing since November 2007. Clark 
agreed that the retail market has 
picked up in the past couple of 
months as landlords and tenants 
have become more aggressive. 

"People are ready to make 
deals," Clark said. 'There isn't a 
big discrepancy between what a 
landlord wants and what a tenant 
is willing to pay anymore." 

The owner of local clothing chain Pink Zone said he got a "hard 
offer to refuse" at three Westfield malls. DavidBrooksjU-T 
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