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BY MICHELLE MOWAD | Staff Writer

Despite the downturn in many com-
mercial and industrial real estate seg-
ments, the sale of detached, owner-oc-
cupied space continues, albeit at a slower
pace.

Still, sales activity in 2008 was down
considerably from 2007. According to
CoStar Group, there were 48 local office
sales transactions in 2008 valued at $940.8
million compared with 92 sales valued at
$3.1 billion a year earlier.

Yet the niche market of detached of-
fice, industrial and retail building sales is
keeping Grubb & Ellis] BRE Commercial
broker Glenn Amold busy with interested
buyers.

Amold and his team of three brokers

have sold 20 owner-occupied buildings in
i the past 18 months.

That’s on target with Amold’s aver-
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building in Kearny Mesa for $7 million;
a one-story, 30,000-square-foot industrial
space in Miramar for $5 million; and a
two-story, 11,000-square-foot office build-
ing in Sorrento Mesa for $3.9 million.

Arnold, a 22-year veteran with Grubb &
Ellis, says many business owners are looking
to buy as median prices for owner-occupied
buildings drop 10 percent to 15 percent.

Arnold and other brokers say lending by
the U.S. Small Business Administration is
still relatively strong for this segment, un-
like lending for apartments, retail centers
and commercial offices.

The SBA San Diego District office
reported 184 loans for commercial prop-
erties in fiscal year 2008, ending Sept. 30,
compared with 255 loans in 2007 and 176
in 2006.

“It is the best time to get financing right
now for two reasons; record-low interest
rates and incentives ... for business owners
looking to buy commercial space,” said
Arnold.

There are 93 office condos and free-
standing, single-tenant office buildings for
sale just in the central part of the county,
which includes Kearny Mesa, Miramar
and Poway. Most of these buildings range
in size from 7,000 square feet, roughly
the size of a Blockbuster store, to 30,000
square feet, the size of a T.J. Maxx.,

A Second Look

These free-standing buildings are
sprinkled throughout the county, prompt-
ing many business owners to take a second
look.

Ernest and Kathy Stewart, owners of
Matrix Enterprises, purchased an 11,000-

square-foot, free-standing building for
$1.1 million a few years ago for their model
and prototype manufacturing business.

Ernest Stewart, vice president of Matrix,
says it bought the building in Poway with
an SBA loan when it outgrew rented space
in Miramar and rents were increasing.

After the purchase, Matrix leased out
a portion to defray the mortgage until it
had grown large enough to use all of the
space.

“The purchase gave us a lot of flexibility
in our operations,” he said.

Arnold says many interested clients

Stephen Whalen
Grubb & Ellis|BRE Commerclal broker Glenn Arnold and his team of three brokers have sold
20 owner-occupled bulldings In the past 18 months.

often ask if owning office space is risky
business.

It all depends on circumstances, Arnold
says.

Business owners should consider buying
space if the cost of ownership is less than
or equal to leasing.

However, they should anticipate a siz-
able down payment and at least seven years
left in business.

Buying is not advisable for businesses
growing rapidly with the capital to in-
vest.

The perks of owning include fixed

‘It is the best time to
get financing right now
for two reasons: record-
low interest rates and
incentives ... for business
owners looking to huy
commercial space.’

— Glenn Arnold
Grubb & Ellis|BRE Commercial broker

occupancy costs, tax incentives and the
advantage of building equity.
Lending A Hand

“The sweet spot is local businesses that
are doing sales from $1 million to $150
million,” said Arnold, because they are
eligible for SBA loans.

Small-business loans, meanwhile, con-
tinue to flow. In fiscal year 2008, the local
SBA office guaranteed 961 loans worth
$331 million with the assistance of its par-
ticipating lenders, including CDC Small
Business Finance and Wells Fargo Bank,
as well as local lenders Borrego Springs
Bank and La Jolla Bank.

Already this year, 184 loans were made
locally, totaling $63.4 million. That figure
includes loans for the purchase of prop-
erty.

Arnold estimates that 90 percent to 95
percent of first-time commercial property
buyers use SBA financing,

“Buyers today are more concerned with
finding a property that fits their long-term
wealth building strategy than timing the
market,” said Arnold.
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